TOP PERFORMANCGE
ALL THE WAY

KOBELCO provides you with the best
tools for any construction, marine,
foundation and demolition job!

KOBELCD... cranes, designed to your spec:
= Excellent lifting duties
= Easy to transport, fast rigging
« Self-Assembly-System
= Powerful, wide-winches with
oil-cooled, multi-disc brakes
= Superior hydraulics
= Powerful, fuel efficient engine
* Compact, well thought-out design
+ Great operating comfort
= Excellent reliability
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at dusk on a contract in Munich,
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Visit the IPAF Zone at] |\ 1] ~1}]]
E5 ) 020 Outdoor Area

Book now for IPAF Summit and ..
Awards Dinner - Dublin 2nd April

platforms

IPAF Approved Training Centres

train more than 70000 operators

I PAF t ra i n ed per year worldwide in the safe

and productive use of modern
r t r platforms - its PAL Card is
0 pe a 0 s recognised everywhere as proof of

high quality training.
International safety legislation
increasingly demands proper
training and your business relies

Safe effective [

operators. So insist on 1PAF

<]
wo rk at h e I g h t training for operators to get every

job at height done effectively and

in complete safety.
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Leadership needed
on rates

The vast majority of cranes, aerial lifts
and telehandlers are rented rather than

B % purchased - by far the most efficient
way for users to source this specialist equipment. The problem is
that as most rentals are short term with no contracted duration it
leads to wild fluctuations in rates and availability that benefits no
one over the long term.

Whatever the equipment, the rental cost as a percentage of a
typical project is usually minimal. So any saving in the rental rate,
assuming of course that you are not being totally 'gouged!, is
completely insignificant when compared to the risk and disruption
that changing equipment supplier can cause. Far more costly are
the extra delivery/collection and familiarisation costs along with
inevitable errors, not to mention the repeated off-hiring of equipment
when it is not needed for a few days. The few pounds saved on the
lifting equipment, quickly pales into insignificance compared to the
cost of keeping skilled tradesmen hanging around when there are not
enough lifts, or when the re-delivery of an off-hired machine is late.

American contractors know this well and tend to agree a deal for all
the access equipment and most of the cranes for the duration of the
job, with rent paid monthly rather than weekly. Almost any study of
two similar projects built on different sides of the Atlantic, highlights
the significantly higher efficiency of our North American cousins.

All too often the largest single factor is the better use of access
equipment in the USA.

When times get tougher, more pressure is applied to rental
companies, too many of which capitulate based on the anecdotal
information that someone else has undercut them. Try that line with
an airline or a car hirer, who while varying their ‘walk-in' rates
according to demand and competition, maintain a strong discipline
tied into a specific yield strategy.

In the UK, a small number of companies in both the crane and
powered access markets control a substantial portion of the total
fleet. Given that lack of finance is limits rapid expansion by upstarts,
if those largest companies set an example and led the market rather
than followed, rates are likely to retain some stability which if
continued over the longer term will be better for hirer and user

alike - not to mention the manufacturer.

Mark Darwin

Please mail, email or fax any comments
you may have, to the editor, stating if
we may publish them or not.
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