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working at height safer and more efficient.
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the self-levelling Mecaplus ME12SL 
specifically designed by tree workers for 

tree workers.
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So much information has been received 
since we ran our main Bauma 

coverage - 50 products not to miss at 
Bauma - last month that we have 

included an extended 'last minute' round-up
of the biggest and most 

important equipment 
show in the world.
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cranes, Wemotec and Palfinger to launch spider

crane, Oil&Steel goes regional in UK, New 500
tonne Liebherr for Bronzeshield, Palfinger enters

US access market, Beaver 84 and Haki sign 
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Truck cranes 17
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of mobile crane in the world today with 
thousands produced and bought in the Far East

every year. In Western Europe there is
renewed interest with several 

manufacturers set to introduce new
products. We take a look at the
latest additions and ask if lower

life-time ownership costs are
enough for users and rental

companies to start 
switching to them from 
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For all its advantages, the mastclimber is still the
access industry's 'invisible man'. Many large and
sophisticated contractors still appear oblivious to

the cost and convenience benefits for routine
façade work. How can the sector spread 

the word and raise 
its profile? We also

look at some recent
applications.
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A time for change? 
As we put the finishing touches to our
second issue in four weeks and prepare
to head off to Bauma for the world's
largest and most expensive trade show,
it is clear that the industries we cover
are at a major crossroads of change.

Steve Shaughnessy a veteran of the crane and access rental 
industries and now president of aerial lift manufacturer Skyjack,
became president of IPAF late last month. In his acceptance speech,
he referred to the symbiotic relationship that exists between 
manufacturers and rental companies, and how each is dependent 
on the other. 

While it is hard to argue with this, the plain facts are that when times
are tough manufacturers are largely on their own, as rental companies
stop buying equipment and shop harder for replacement parts.
Conversely, when times are good many manufacturers exploit the
supply-and-demand situation to increase prices and fatten margins.

To be fair, during the last boom many manufacturers did contain the
excesses of previous cycles and strove to absorbe some of the 
massive hikes in raw material prices by improving productivity. The
silly financing that had been so prevalent in the late 1990's was also
tempered - a little. And as the slowdown began to bite, most have
cut production faster than in prior years. 

Given that the majority of crane and aerial lift users will always 
rent rather than buy, the rental industry is an integral part of a 
manufacturers' route to market and critical to its success. Some
manufacturers have tried to control this function by acquiring rental
companies (the car rental business also went through this phase),
however this has not proved a viable solution and most that tried
have retreated. 

David Shipman, chairman of UK aerial lift company AFI, and another
industry veteran, made a bold speech at last month's IPAF 
conference calling for the industry as a whole, to speak with one
voice to spread the message that powered access is the safest form
of access in most applications, and hopefully to expand the number
of regular access users. 

At the same time the mobile crane business is struggling as rental
companies find it increasingly difficult to make a living from general
taxi crane work with the current All Terrain products. Manufacturers
are launching new truck cranes as a response - at least to the running
costs - and yet few hirers seem persuaded that this is the solution.

All of these examples confirm Shaughnessy's point that rental 
companies and manufacturers must work more closely together and
that it is a life and death situation for each. And yet it looks as far
away as ever. Something has to give. 

If you are going to Bauma do stop by our stand.

See you there

Mark Darwin

Please mail, email or fax any comments you may have, to the editor, 
stating if we may publish them or not.
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