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Do you receive a hard copy?

Would you prefer to receive your own personal copy of the printed version of Cranes & Access?
Then register on-line now for your personal subscription. Cranes & Access: The Lifting Professional's
magazine. www.Vertikal.net/en/journal_subscription.php

Download complete i1ssues

Laptop users: Download complete issues of Cranes & Access or

Kran & Buihne to read when you have the time. Using the latest version
of Adobe Acrobat you can search for specific words or names in the
issue or even have your PC read the articles out loud to you while
winging your way across the Atlantic (or wiling away the hours on

the Motorway!).Cranes & Access: www.VertikaI.net/en/journal.php\\_
Kran & Bahne: www.Vertikal.net/en/journal.php -

Do you read German?

Do you need to keep up to date with what's happening in the German, Austrian
and Swiss lifting industries? Then our sister magazine, Kran & Biihne, is the
magazine for you. Subscribe now to Germany's leading publication for the crane
and access industries and keep up to date with the latest news (published in German).
www.Vertikal.net/de/journal_subscription.php

Have you registered for email alerts?

When major news breaks in the lifting world, be the first to hear about it ..Free!
News bulletins by e-mail straight to your mailbox. Register for News Alerts to
get major head line news as it happens. www.Vertikal.net/en/newsletter.php

Have you tried our on line Access and lifting directory? Direct links take you to
supplier’s web sites with one click of the mouse, with 29 product categories and
hundreds of the best suppliers, this is a very convenient source guide as well as
an easy way to find a lifting company’s web site.

English guide: http://www.vertikal.net/en/links.php

German guide: http://www.vertikal.net/de/links.php

Central European rental companies

The world's largest on-line listing of mainland European crane and access
rental companies is available to you now. Just click the link below to go to
Vertikal.net/Vermieter where the bi-lingual site will guide you to hire companies
throughout Europe. www.Vertikal.net/Vermieter
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THE POWER
THAT MOVES

Innovative Powear: A1 the jainl TEREX booth, TEREX Cranes prasents product premiares
and devetopmenis that focws on the custormer. With more than 100 high-performeng products
TEREX Granes will always have tha right machina for the task on hand. Any mission, any placea, anytime

Hew AC 55-1, The new telescoping system substantially reduces axle weight and increases lifling capacity
by more than 20% as compared (o its predecessar,
New Truck Crane. The Intermat surprise. Maobile Iitting capacity at s best.

TEREX Bendinl & 600 Productive power by Bendinl. Efflcient operation on highest parformance |leveal
TEREX Comadil CTT 121-5 and CBR 24H: Top-of-the-line towar cranes by the pioneer of flat top cranes

Ma fop, but Iols of brainsg. The ideal solution lor congested construction sites thal require work up high
TEREX Demag ALC 70 City: Representaiive of the highly successiul CliyClass,

AC 160-2: Very compact S-axle crane with B4m main boom and optienel 9m to 33m boom extenalon
TEREX PPM AC 35 L The parformer, Warth seaing. At tha show as wall as in action
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Mast climbers

SUBSCRIPTIONS: Cranes & Access is published eight times a year
and is available on payment of an annual subscription of £40.00.

If you wish to subscribe, please send a crossed cheque made
payable to The Vertikal Press Ltd to: Subscriptions, The Vertikal
Press, PO Box 6998, Brackley, Northants NN13 5WY. Address
changes should also be sent to this address. Please include the
address label from a recent issue with all corespondence and allow 3
months for changes to be effective.

SUBSCRIBE ONLINE AT:
www.vertikal.net/en/journal_subscription.php

BULK DISCOUNTS: These are available to companies wishing to
take out multiple subscriptions. Please contact the subscriptions
manager for more details.

Tel: +44 (0)8707 740436 Fax:+44 (0)1295 768223
E-mail: info@vertikal.net

Kran & Biihne: The Vertikal Press also publishes a German
magazine which deals with the same issues as Cranes & Access,
but is written for German users and buyers. Details available

on request.

While every effort is made to ensure the accuracy of information
published in Cranes & Access, the Editor and Publisher can accept
no responsibility for inaccuracies or omissions. Views expressed in
articles are those of the authors and do not necessarily reflect
those of the Editor or Publisher. Material published in Cranes &
Access is protected under international copyright law and may not
be reproduced without prior permission from the publishers.
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Lavendon acquire Panther and Kestrel
Grove launches new 25, 80 and

160 tonne All Terrains

Skyjack re-enter the boom lift market
with a straight telescopic
Sennebogen launch the Multi crane
JLG sell Gradall

First glimpse at Liebherr’s new All Terrains
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Refurbishment
and repair 23

Demand for the refurbishment and repair of
both cranes and access equipment is
growing rapidly, we take a brief look at the
work that some companies are doing and
the results they achieve.

Mast Climbers 30

Our regular in depth look at mast climbing
work platforms, why are mast climbers not
more widely used in the UK and Ireland?

We report on how the Terminal five fagade
challenges were solved with a mast climber.

For the record...
new rules on
lifting people

with cranes 37

Phil Bishop takes a look at the
new European rules for lifting
people with cranes, when it is allowed
and what precautions must be taken.
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A new feature, this issue covers the
red diesel debate.

Intermat, a
preliminary review 41

A preliminary look at the arrangements for
this year’s big show and what to expect.
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.‘ heading up Genie Europe.
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This year's summit is scheduled for April 4th.
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Your powered
access expertise

IPAF membership

Greater market

opportunity

warldwide standards and how
they are implemented country by
COUNITY,

1PAF membership can bring
you majar benelits, whatever
your imvilvement with the
powered access mdusiry.

IPAF
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First of all, it tefls your
customers a lot about you, 1
bets them know you have the
highest professional standands
— and reassures them that you
are on Lop of today's health
anid safety standands.

Because of our lobying at
national and international
bevels you have 2 strongper
voice in all these issues that
alfect wour business - from
hgalth and safety legisiation
to the introduction of

For full details of how IPAF membership
can make a difference to your husiness:
Tel:  +44 (D)15395 62444

Fax:  +44 [D)15395 64686

Emall: info@ipal.org

O visit: www.ipaf.org

IPAF Lid, Tivdye End Bk Ped, Wiihaipe LAY THH, UK.
Rk th Frasr, Germiging, Nale Sethetknds, Swipeitani sl LS5
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and bulleting, help keep you in
touch with everything that is
gaing on — and make sure you
know how to respond 1o
technical, practical,
commercial and legal
developments

Dur pperatar training 5 second
o none - and recognised
worldwide, Only IPAF
miembers can affer this marke|
beading training = now
becoming essential for the use
of powered acosss equipment.

Dur Rentalsiward & sgain
pnly available to [P4F rental
company members, This
ersuTes thil your costamers
can wlentify you as a
spectalist In powered aooess
rental - and that you hiave
independently audited bevels
f service support,

IPAF is the world aothoriky
m powersd aotess, Find oul
how membership can give
you the same authority im
the eyes of your qustomers,

The world ssrhorivy
I pawered sy

www.ipaf.org

Call now to attend the free IPAF Summit
71.30pm including cocktail reception

4th April, Whittlebury Hall, Morthants.

Pekets Troem Jean Harrison ol akowe silidness



The Vertikal Press

PO box 6998 Brackley NN13 5WY. UK

Tel: +-44(0)8707 740436 Fax: +44(0)1295 768223
email: info@vertikal.net

web: www.vertikal.net

In Germany:

Vertikal Verlag

Sundgaualle 15, D-79114,

Freiburg, Germany

Tel: 0761 8978660 Fax: 0761 8866814
email: info.vertikal@t-online.de

web: www.vertikal.net

Germany, Scandinavia,

Austria and Switzerland

Karlheinz Kopp, Vertikal Verlag,
Sundgaualle 15,D-79114, Freiburg, Germany
Tel: +49 (0)761 89786615

Fax:+49 (0)761 8866814

email: khk@vertikal.net

Italy

Fabio Potesta, Mediapoint,

Corte Lambruschini,

Corso Buenos Aires 8, V Piano-Interno 7,
1-16129 Genova, Italy

Tel: 010 570 4948 Fax: 010 553 0088
email: mediapointsrl.it

The Netherlands

Hans Aarse

39 Seringenstraat, 3295 RN,

S-Gravendeel, The Netherlands

Tel:+31-78 673 4007 Mobile:+31(0) 630421042
: jffwaarse@planet.nl

UK and all other areas

Pam Penny

PO box 6998 Brackley NN13 5WY. UK
Tel: +44(0)8707 740436

email: mp@vertikal.net

France

Hamilton Pearman, GMT,

32 rue de la 8 mai 1945

F-94510 La Queue en Brie

Tel: 01 4593 0858 Fax: 01 4593 0899
email: hpearman@wanadoo.fr

Design & Artwork by:

bp design Ltd.

Tel: 01707 642141 Fax: 01707 646806
email: studio@bpdesign.info

Printed by: Gyhl Print Ltd.
ISSN: 1467-0852
© Copyright The Vertikal Press Limited 2006

The Vertikal Press also publishes:

Vertikal

CESS

For UK users & buyers of lifting equipment

March 2006 Vol. 8 issue 2

Editor:
Leigh Sparrow

Sub/Associate Editors:
lan Boughton

Riidiger Kopf

Jiirgen Hildebrandt

Sales & customer support:
Pam Penny
Karlheinz Kopp

Production:
Nicole Engesser

Publisher:
Leigh Sparrow

Vertikel

Press

The Vertikal Press Ltd.
MEMBERS OF

Letters, emails, faxes and
phone calls are welcome and
should be sent to:

The Editor,
cranes & access,
PO Box 6998, Brackley

NN13 5WY, UK

Tel: +44(0)8707 740436

Fax: +44(0)1295 768223
email: editor@vertikal.net

C&ad

comment

Are we so unattractive?
Why is it so hard to find good people?

In the lifting world, whether you're a

manufacturer, dealer or rental company,
finding good technicians, excellent sales
people, dedicated depot managers or even competent managing directors
is a challenge that is rapidly becoming more difficult.

Why is this? Is the lifting business so unattractive that those embarking on
a career avoid it? It makes no sense. Salary levels are first class and the
amount of freedom at work and opportunities to succeed are excellent.
The products and the work they do - fascinating, with plenty of variety.

It is a very sociable industry with regular, and positive contact with
competitors, suppliers and customers. Once in the business few leave it

and yet we don't see people lining up to join.

| know that this is an old chestnut and will always be with us, but it’s one of
those subjects, like rate cutting, that we all like to moan about... but it does
seem to be getting worse. At the moment manufacturers, dealers and most
hirers are all doing very well, with a bright period ahead of us. Yet | have a list
of companies looking for senior managers in sales, service and general
management areas with few candidates in mind. Some of the jobs look so
appealing | have to stop myself putting the “For Sale” sign up on the Vertikal
Press and applying. Yet in the past two or three months we have not had a
single call asking if we know of any jobs going in the industry. Those that do

leave a company without a job already lined up are inundated with offers.

Perhaps it is time that we all tried to do something about bringing new
people into the industry? Some companies have already started. Ainscough,
The Platform Company, Mastclimbers, Hewden and Nationwide are just a
few that spring to mind with new apprentice programmes for service or
installation engineers. The trouble is that the majority do very little,
preferring to poach staff once they are trained. This then puts off those

that have invested in training and development. Which is why such efforts
often do not last.

When it comes to sales or management roles even less is being done to

develop staff or bring new entrants into the sector.

Perhaps the CPA, IPAF and ALLMI etc... should attend school and college
recruitment fairs, promoting the opportunities that exist in the world of lifting
equipment. Perhaps ads should be placed in school and college publications
or maybe the industry could sponsor the odd scholarship or two.

JCB has just agreed to fund a new academy school which is an excellent
but very long term effort.

It's about time we stopped moaning and started doing something about it.
When all is said and done, this is a great business but it needs regular

infusions of new blood.

Leigh W Sparrow

Verﬂl(_g!
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